
“I refer clients to Relocation Strategies because I can rely 
on them to achieve my clients’ goals. With their 
coordina-tion, costs are reduced and aggressive time 
frames are met.”

Matt Lan gfeldt
Senior Vice President, Cushman & Wakefield

Angie's List
Publicly Traded Call Center 
17,000 Sq. Ft.

Scope:
• Space plan floor for high density call center 

seating ar-rangement.
• Complete in 3 weeks to meet customer 

move in date.
• Without the need to purchase new 

product. 

Strategic Workplace Management: 

• Created smaller footprint for station typical 
using ex-isting product.

• Formed project team to coordinate vendors 
and en-sure all work was completed as 
efficiently as possible,

• Inventoried an additional floor of product to 
determine what could used in call center 
design 
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